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As part of addressing the small and medium-sized enterprise (SME) barrier to trade, lack of access to financing, the United States developed this compendium of financial products – to help SMEs trade – through each APEC economy’s export credit agency (ECA) (or other financial institutions).  The United States requested each APEC economy to reach out to their prominent trade promoting financial institutions and select the top three financial products available to SMEs, and then list the criteria by which each SME product was selected.  The Export-Import Bank of the United States provided their input as the initiator of this compendium.  A total of 20 economies contributed to this compendium with the financial instruments they wished to highlight.
 

This document is intended to be available to all APEC economies to share information on financial products that help SMEs trade.
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AUSTRALIA

Export Credit Agency Name (ECA):  Export Finance and Insurance Corporation (EFIC)
ECA Description:  Export Finance and Insurance Corporation provides finance and insurance solutions to help Australian exporters overcome the financial barriers they face when growing their business overseas.  As the Australian Government's ECA, EFIC helps successful businesses to win, finance and protect export trade or overseas investments where their bank is unable to provide all the support they need

Website: www.efic.gov.au

· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  EXPORT WORKING CAPITAL GUARANTEE
Product Description:  An export working capital guarantee (EWCG) is a direct guarantee from EFIC to secure finance that a bank extends to its SME business customer in support of one or more export transactions.  EFIC’s EWCG helps banks support financially viable Australian customers who are facing working capital shortages when fulfilling export contracts.
2) Product Name:  BONDS

Product Description:  It is common for an overseas buyer to require their supplier to provide one or more bonds (also known as guarantees) to guarantee its performance under a contract.  Often the exporter’s bank is unable to provide a bond, or they require an amount of security that the exporter can't provide.  A bond from EFIC can help the exporter to meet the export contract requirements without tying up all of its working capital.

Bonds often requested by overseas buyers include: 

· Advance payment bonds

· Performance bonds

· Warranty bonds

3) Product Name:  FOREIGN EXCHANGE GUARANTEE
Product Description:  For exporters, adverse movements in exchange rates are an inherent risk of doing business in international markets.  Unfavorable shifts in the exchange rate of currencies may affect profit margins and result in losses.

A foreign exchange facility can help to protect export profits from exchange rate fluctuations by locking in exchange rates and allowing the exporter to hedge its currency exposure.  The more export contracts it can hedge, the greater control a business it has over foreign exchange risk.

With a foreign exchange facility guarantee from EFIC, participating foreign exchange specialists can increase the trading limit on the foreign exchange facility they offer.  For exporters, this means they can extend their hedging program to more of their export contracts and better protect export profits.

Generally, exporters do not need to provide security for a foreign exchange facility guarantee from EFIC.  This can help to free up working capital to take on further export contracts. 

· Criteria for Selecting Top Three Products

Product 1: 
EXPORT WORKING CAPITAL GUARANTEE

Criteria:        
Working capital shortages is one of SME’s most difficult challenges, especially during tight credit conditions or when experiencing rapid growth.  EFIC’s EWCG enhances the exporters relationship with its bank by providing the security, via its AAA rated guarantee, that the bank needs to finance export contracts it could not otherwise do, usually because of lack of security.

Product 2:  
BONDS

Criteria:
The bonds provided by EFIC assist exporters to win and fulfill export contracts without tying up their working capital.  Banks require 100 percent security, usually cash, to provide bonds.  This adversely impacts the exporter’s ability to finance the completion of the contract.  EFIC can provide an export bond with as little as 10% cash security by leveraging EFIC’s extensive expertise in assessing performance risk.  This frees up cash for the actual completion of the work under the contract. 

Product 3:
FOREIGN EXCHANGE GUARANTEE

Criteria:
Foreign exchange risk can significantly affect the profitability of an exporter.  For an SME with limited risk management capabilities, this is even more important. Generally, it is difficult for them to obtain sufficient FX hedging facilities without collateral security.  EFICs guarantee enables FX providers to extend FX hedging limits, without the need for property or cash security, in order to give exporters greater capacity to hedge FX risk thus enabling them to protect more of their export profits from currency fluctuations.

BRUNEI Darussalam

ECA Name:  The Brunei Government, through the Ministry of Industry and Primary Resources and the Brunei Economic Development Board.
ECA Description:  The top three financial products are wholly financed by the Government of His Majesty the Sultan and Yang Di-Pertuan of Brunei Darussalam and 2 of the financial programs are managed jointly with appointed local banks (Bank Islam Brunei Darussalam (BIBD) and Baiduri Bank Sdn Bhd), which are responsible for the disbursement and administration of the fund.
Website:  www.industry.gov.bn and www.bedb.com.bn 

· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  MICRO CREDIT FINANCING SCHEME

Product Description:  The Micro-credit Financing Scheme (MFS) is one of the financing programs initiated by the Ministry of Industry and Primary Resources to assist and expedite the development of SMEs in Brunei Darussalam, which covers small business sectors such as agricultural production, manufacturing, and handicrafts. The scheme is wholly financed by the Government of His Majesty the Sultan and Yang Di-Pertuan of Brunei Darussalam and managed jointly with appointed local banks (BIBD and Baiduri) responsible for the disbursement and administration of the fund.

2) Product Name:  ENTERPRISE FACILITATION SCHEME

Product Description:  The Enterprise Facilitation Scheme (EFS) is the second financing scheme initiated by the Ministry of Industry and Primary Resources to facilitate the development of SMEs in Brunei Darussalam which is applicable to business sectors such as agriculture, fisheries, manufacturing, and tourism.  The scheme is also wholly financed by the Government of His Majesty the Sultan and Yang Di-Pertuan of Brunei Darussalam and managed jointly with appointed local banks (BIBD and Baiduri) responsible for the disbursement and administration of the fund.

3) Product Name:  LOCAL ENTERPRISE APPLICATION AND PRODUCTS (LEAP)
Product Description:  The Local Enterprise Applications and Products (LEAP) Programme is a grant scheme initiated by the Brunei Economic Development Board with the goal of providing financial assistance to develop new products and applications across a broad range of industries that have innovative technological content, commercial practicality and good export potential as well as a highly committed and qualified project team.  It is open to local SMEs as well as students and researchers of higher learning institutions.

· Criteria for Selecting Top Three Products:

Product 1:
MICRO CREDIT FACILTATION SCHEME

Criteria:
The scheme is available to SMEs with 1 -100 employees and a with maximum credit limit of B$50 thousand and an interest rate of 4%, lower than the interest rate provided by any commercial local banks.

Product 2:  
ENTERPRISE FACILITATION SCHEME

Criteria:
This scheme is made available to SMEs with 1-100 employees in selected industry sectors and the maximum credit limit is B$5 million; also with low interest rate of 4%, lower than rates provided by local banks.

Product 3:
LOCAL ENTERPRISE APPLICATION & PRODUCTS (LEAP)

Criteria:
This grant is made available to local entrepreneurs, students and researchers.  It provides financial assistance to develop new products and applications in the ICT sector. 

Canada

ECA Name:  Export Development Canada (EDC)

ECA Description:  EDC is Canada’s ECA, offering innovative commercial solutions to help Canadian exporters and investors expand their international business. EDC’s knowledge and partnerships are used by more than 8,200 Canadian companies and their global customers in up to 200 markets worldwide each year.  EDC is financially self-sustaining and a recognized leader in financial reporting and economic analysis. 

Website:  http://www.edc.ca/
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  ACCOUNTS RECEIVABLE INSURANCE

Product Description:  Accounts Receivable Insurance (ARI) can cover up to 90 percent of business losses against a range of accounts receivables related commercial risks. Coverage can be flexible to accommodate unique needs including ARI for foreign affiliates. 

Other risks covered may include:

· refusal to accept the goods or a customer refusing to pay for the goods; 

· bankruptcy or insolvency; 

· cancellation of import or export permits; 

· currency transfer; 

· war, revolution, or insurrection; and 

· contract cancellation.

2) Product Name:  EXPORT GUARANTEE PROGRAM

Product Description:  EDC can provide a guarantee to a financial institution to help companies access additional financing to support export-related activities and/or foreign investments. 

For example, EDC can provide guarantees on loans to:

· finance work in progress and inventory related to a specific or multiple export contracts; 

· finance ongoing export-related working capital needs; 

· finance the purchase of equipment or other expenses related to export activities; 

· finance federal and provincial research and development tax credits (R&D) as well as interactive digital media tax credits related to both pre- and post-filing period. EDC can provide a partial guarantee to financial institutions that are willing to provide loans using the tax refund as collateral.   

· provide support to allow Canadian companies looking to expand their business by making business investments abroad;

· finance foreign-domiciled inventory. Among other requirements, this type of inventory must consist of finished goods for which the exporter has an unencumbered legal title; and 

· free up working capital by using the security of the foreign receivables and an EDC guarantee to the bank to increase your operating line of credit. 

The guaranteed amount is typically 75% of the amount of the loan the financial institution provides, however higher guarantee coverage is possible for small loans and when the company is making investments outside of Canada.  The exact coverage amount is established through negotiations with the company, the financial institution and EDC.

3) Product Name:  CONTRACT INSURANCE AND BONDING

Product Description:  Issuing bonds can be difficult and risky, since the financial institution can freeze operating lines of credit or take another form of security to cover the bond amount.  EDC’s Performance Security Guarantee (PSG) covers 100% of the financial institution’s losses if the company’s foreign customer makes a wrongful draw on a bank instrument or a contractual guarantee such as an irrevocable letter of credit or letter of guarantee.  PSG enables the bank to forego the collateral usually required when they post a guarantee on the company’s behalf.  The company can also protect against a wrongful call on a bonding instrument.  Performance Security Insurance (PSI) covers against 95% of the losses if the foreign customer demands payment without valid reason on a bid bond or contract performance bond issued by a financial institution.

Basically, PSG frees up working capital and PSI protects it.

· Criteria for Selecting Top Three Products

These are the three most often used products by SMEs.

Chile

ECA Name:  Corporación de Fomento / Development Corporation (CORFO)

ECA Description:  Chile does not have an agency specializing in financial products for SMEs exporters.  However, there is a development agencyCORFO, which provides guarantees for enterprises, especially SMEs.

Website:  http://www.corfo.cl (available in Spanish only) 
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  CORFO GUARANTEE FOR FOREIGN TRADE
Product Description:  This is a credit guarantee for financing investment or working capital for SMEs exporters and exchange rate derivates.  This guarantee enables SMEs to obtain loans from commercial banks to facilitate the exports.

http://www.corfo.cl/lineas_de_apoyo/programas/garantia_corfo_comercio_exterior?glb_cod_nodo_ref=
· Criteria for Selecting Top Three Products:

Product 1:
CORFO GUARANTEE FOR FOREIGN TRADE
Criteria:  This is the only financial product for exporters SMEs. CORFO guarantees are provided to enterprises with annual sales of  less than 100,000 UF.  Micro enterprises (annual sales less than 2,400 UF): guarantees 60% of loans with a limit of 5,000 UF.  Small enterprises (annual sales less than 25,000 UF): guarantees 60 % of loans with a limit of 7,000 UF.  Medium enterprises (annual sales less than 100,000 UF): guarantees 40% of loans with a limit of 9,000 UF.  (1 UF = US$ 43.20 approximately).
Hong Kong, China

ECA Name:  Trade and Industry Department (TID)
ECA Description:  TID is responsible for advancing Hong Kong's international trade relations, implementing trade policies and agreements, and providing general support services for industries and SMEs.  In regards to SME access to financing, TID currently runs the SME Loan Guarantee Scheme (SGS) which aims to assist SMEs to secure loans from the commercial lending market.  The overall objective of SGS is to assist SMEs in enhancing its productivity and competitiveness.  

Website:  http://www.smefund.tid.gov.hk/eng/eng_main.html?content=%2Feng%2Fsgs.htm
ECA Name:  Hong Kong Mortgage Corporation (HKMC)
ECA Description:  HKMC offers a range of financial products that aim to enhance the stability of the banking sector in Hong Kong. In January 2011, HKMC expanded its business to support lending to the SMEs by launching the SME Financing Guarantee Scheme (SFGS).

Website: http://www.hkmc.com.hk/eng/ops/ourbusiness/sme.html
ECA Name:  Hong Kong Export Credit Insurance Corporation (HKECIC)
ECA Description: HKECIC provides a wide range of insurance products to Hong Kong exporters, including SMEs, of goods and services trading on credit terms with overseas buyers.  The products cover non-payment risks for goods exported and services rendered arising from buyer risks and country risks.   
Website: http://www.hkecic.com/eclink/detailDisplay.jsp?RUNJQyBQb2xpY2llcyBhbmQgU2VydmljZXMkJEV4cG9ydCBDcmVkaXQgSW5zdXJhbmNl
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  SME LOAN GUARANTEE SCHEME (SGS)
Product Description:  The SGS aims to help individual SMEs to secure loans, from the participating lending institutions, to acquire business installations and equipment or meeting working capital needs; with the Government acting as the guarantor.  The maximum amount of guarantee for each SME is HK$6 million (USD 0.77 million).  Based on the maximum guarantee ratio of 50 percent, the corresponding loan amount is HK$12 million (USD 1.54 million).  Each SME is allowed to recycle the guarantee once after it has fully paid off the loan backed by the guarantee (i.e. each SME will be able to obtain a loan amount of HK$24 million or USD 3.08 million).  The maximum guarantee period for each loan is 60 months.  

2) Product Name:  SME FINANCING GUARANTEE SCHEME (SFGS)

Product Description: The SFGS aims to help SMEs and non-listed enterprises obtain loans from participating lenders to meet their business needs. It offers several guarantee products with guarantee coverage on 50 percent, 60 percent or 70 percent of the loans to eligible enterprises, and the annual guarantee fee ranges from 0.5 percent to 2.5 percent of the loan amount / credit limit.
The SFGS guarantees both a term loan and a revolving credit line, and an enterprise can borrow both at the same time. The loans must go towards general working capital for the enterprises’ business operations, or acquisition of equipment or assets in relation to the enterprises’ business. Each enterprise or each group of enterprises can borrow at most HK$12 million (USD 1.54 million) with a loan term of up to five years.  

3) Product Name:  EXPORT CREDIT INSURANCE COMREHENSIVE COVER POLICY (CCP)

Product Description:   The CCP issued by HKECIC is most popular amongst SMEs.  The CCP protects policyholders against nonpayment arising from buyer risks and country risks for goods exported, with indemnity ratio up to 90 percent.  It covers domestic exports, re-exports from Hong Kong, and direct exports from places outside Hong Kong for credit periods of up to 180 days.  The CCP is generally accepted by the banking community as collateral for extending trade finance to exporters in Hong Kong because a policyholder is allowed to assign its claim benefits under the policy to banks.
· Criteria for Selecting Top Three Products

Product 1:  
SME LOAN GUARANTEE SCHEME (SGS)

Criteria:  
The SGS is specifically targeted at SMEs. All SMEs registered under the Business Registration Ordinance (Chapter 310, Laws of Hong Kong) and with substantive business operation in HKC are eligible for applying for the SGS.   The scheme has been well-received since its establishment in December 2001.  As at 30 September 2011, over 24 300 applications have been approved, involving a total loan amount of HK$36 billion (USD 4.62 billion).  The scheme has benefited about 13 200 enterprises.  
Product 2:   
SME FINANCING GUARANTEE SCHEME (SFGS)

Criteria:  
The SFGS is open to SMEs and non-listed enterprises.  Launched on 1 January 2011, the SFGS has received about 200 applications with a total loan amount of HK$690 million (USD 88.46 million) by end-September 2011, benefitting over 160 SMEs in Hong Kong.  

Product 3:  
EXPORT CREDIT INSURANCE COMREHENSIVE COVER POLICY (CCP)

Criteria:
The CCP is the most popular product offered by the ECIC with over 90 percent of the policyholders being SMEs. The product does not require any minimum threshold in terms of insurable business and premium.  
INDONESIA

ECA Name:  Lembaga Pembiayaan Ekspor Indonesia – Indonesia Eximbank (IEB)
ECA Description:  IEB is a sovereign entity to support the national export program through the National Export Financing agency.  This agency facilitates the Indonesian Entrepreneurs (including SME owners) to export their product abroad.  Based on the Act No. 2/2009  establishing the IEB, one of its missions is to support the Indonesian SMEs in order to develop the export-oriented products.  IEB’s definition of a SME Exporter is the export-oriented enterprise with a maximum loan size of IDR50 billion or Gross Annual Sales of IDR 300 billion.

Website:  www.indonesiaeximbank.go.id
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  DIRECT FINANCING TO SME EXPORTER

Product Description:  The financing is provided to a SME exporter in the form of working capital or investment loan. The exporter may use the working capital loan to purchase raw material (including imported raw material) and supplies, as well as labor and overhead cost necessary to produce goods and/or provide services for export.  Typically, the working capital loan has a short period term of 1 – 3 years.  The investment loan, which has a longer period, might be used to finance the necessary imported machinery.  The beneficiaries of this product are the SME Exporters. 

2) Product Name:  FINANCING TO SMEs VIA LINKAGE PROGRAM

Product Description:  This financing program is directed to SMEs which are the suppliers of an exporter.  IEB will provide the loan to the SME, upon receiving a notification from the exporters.  The exporters will pay back the loan to IEB. The loan for the SME can be an extension of the discounted receivables to the exporter.  The beneficiary of this product is the SME which is a supplier of an exporter.
3) Product Name:  CO-FINANCING/REFINANCING WITH BANK AND NONBANK 

          FINANCIAL INSTITUTIONS

Product Description: The IEB, together with the Bank or Non Bank Financial Institution, provides funds to the SME supplier and exporter. The IEB provides export financing, while the Bank or Non Bank Financial institution provides the regular loan.  The other type of product is the IEB provides refinancing of SME supplier loans originally financed by a Bank or a Non-Bank Financial Institution.  This is a popular product for enterprises that can get financing through IEB, a Bank and Non-financial Institution.  The beneficiary of this scheme is the SME which is a supplier or trader and the exporter.

· Criteria for Selecting Top Three Products

Product 1:
DIRECT FINANCING TO SME EXPORTER

Criteria:

The beneficiaries are SMEs Exporters. 

Product 2:  
FINANCING TO SMEs VIA LINKAGE PROGRAM

Criteria:
The beneficiaries are the SMEs which are suppliers of exporter companies.

Product 3:
CO-FINANCING/REFINANCING WITH BANK AND NONBANK FINANCIAL INSTITUTIONS
Criteria:
The beneficiaries are the SMEs which are suppliers or traders, andexporters.

Japan

ECA Name:  Japan Finance Corporation (JFC) SME Unit
ECA Description:  The SME Unit of JFC has taken over the operations of the former Japan Finance Corporation for Small and Medium Enterprise (JASME), a government-affiliated financial institution originally established in August 1953. Through its various functions, the SME Unit financially supports the growth and development of SMEs, which are the driving force behind Japan’s economic vitality at both the national and regional levels. 

Website:  http://www.jfc.go.jp/c/indexe.html
ECA Name:  Incorporated Administrative Agency, Nippon Export and Investment Insurance (NEXI) 
ECA Description:  NEXI supports exports and investments from Japan by offering a variety of insurance products and services. NEXI was established in 2001 in order to efficiently and effectively conduct insurance business of covering risks that arise from foreign transactions and are not covered by commercial insurance.

Website:  http://nexi.go.jp/en/
ECA Name: Credit Guarantee Corporations
ECA Description:  Credit Guarantee Corporations (CGCs) are public institutions established under the Credit Guarantee Corporation Law.  There are 52 CGCs in Japan, one in each of Japan's 47 prefectures, and five in major cities. They were established to make it easier for SMEs to raise funds for financial institutions by providing guarantees on business loans.

Website:  http://www.zenshinhoren.or.jp/pdf/English_Annual_Report.pdf
· Top Three Products for Small & Medium-sized Enterprises
1) Product Name:  LOANS FOR OVERSEAS DEVELOPMENT
Product Description:  The SME unit of JFC provides loans for overseas development to SMEs that meet certain conditions.  Examples of conditions include the aspiration to develop overseas business in order to adapt to new economic circumstances and keeping their business based in Japan.  Many SMEs utilize the loan as financial aid when expanding their business overseas.

2) Product Name:  CREDIT GUARANTEE 
Product Description: Credit guarantee corporations guarantee borrowings from private sector financial institutions to facilitate financing to SMEs including exporters. If the guaranteed SME defaults, repayments are made by the credit guarantee corporation in subrogation. 

3) Product Name:  EXPORT CREDIT INSURANCE FOR SMEs
Product Description:  This insurance was developed in April 2005 to exclusively support the export activities of Japanese SMEs.  It covers losses incurred due to inability to collect receivables. Simple application procedures and prompt payment of insurance claims are available to meet the needs of SMEs.  In addition, SMEs can apply for insurance contracts and the procedure to create a pledge for the right of insurance claims simultaneously.

While “Export Credit Insurance for SMEs” is specifically designed for SMEs, NEXI’s support for SMEs is not limited to this product. NEXI also covers many SME cases with general Export Credit Insurance and other products.

· Criteria for Selecting Top Three Products

Product 1:
LOANS FOR OVERSEAS DEVELOPMENT

Criteria: 

This product is only intended for the use of SMEs.

Product 2: 
CREDIT GUARANTEE
Criteria: 

This product is only intended for the use of SMEs.

Product 3: 
EXPORT CREDIT INSURANCE FOR SMEs
Criteria: 

This product is only intended for the use of SMEs.

Republic of Korea

ECA Name:  The Export Import Bank of Korea (Korea Eximbank)
ECA Description:  Korea Eximbank is an official ECA providing comprehensive export credit and guarantee programs to support Korean enterprises in conducting overseas business. To better support SMEs, Korea Eximbank tailored its loan schemes to customer’s needs, reflecting their growing importance in the national economy and the expanded trade volume. 
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  COMPREHENSIVE EXPORT LOANS FOR SMEs
Product Description:  Comprehensive Export Loans for SMEs are provided on the basis of past export performances to SMEs manufacturing goods for export or supplying materials needed by primary exporters.

2) Product Name:  SPECIAL CREDIT LOANS for SMEs
Product Description:  Special Credit Loans for SMEs are provided to SMEs that export goods under short-term export contracts. This product does not require additional collateral if SMEs lack securities but are highly capable of carrying out export contracts.
3) Product Name: Export Credits for Facility Expansion & Enlargement
Product Description:  Export Credits for Facility Expansion & Enlargement are provided to SMEs that are expanding manufacturing facilities in terms of real estate, equipment, or machinery for the production of export goods.
· Criteria for Selecting Top Three Products

Product 1:
Comprehensive Export Loans for SMEs 

Criteria:
Loans for SMEs with strong export track records (which takes up a majority of Korea Eximbank loans) 

Product 2:  
Special Credit Loans for SMEs

Criteria:  

Credit loans for SMEs with a relatively short history and weak credit, solid technology and implementation capability 

Product 3:
Export Credits for Facility Expansion & Enhancement 

Criteria: 

Loans for export facility expansion and enhancement

MALAYSIA

ECA Name:  Export Import (Exim) Bank of Malaysia Berhad.

ECA Description:  The Exim Bank of Malaysia Berhad focuses on promoting reverse investment and export of strategic sectors such as capital goods, infrastructure projects, shipping, value-added manufactured products and to facilitate the entry of Malaysian companies to new markets particularly to the nontraditional market.

Website:  www.exim.com.my
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  COMPREHENSIVE POLICY

Product Description:  Provides an “umbrella” cover of up to 180 days for exporters who make regular exports on credit to overseas importers.  The policy also covers exports directly from the supplier’s countries to their destination without passing through Malaysia.  There are three variations of the policy: 1) the Comprehensive Policy (Shipment) providing cover to exporter from the date of shipment; 2)the Comprehensive Policy (Contract), providing cover from date of contract; and 3) Comprehensive Policy (Service), which provides coverage from date services are rendered.  The average for Commercial Risk is up to 90% and Non Commercial Risk up to 95%.  In the case that non-acceptance causes loss, the exporter bears the first loss of 20% of the Gross Invoice value (GIV) while Exim Bank bears 90% of the balance of loss. Thus, the Comprehensive Policy protects the exporter from risk and non-payment by their buyers.

2) Product Name:  BANK LETTER OF CREDIT POLICY

Product Description:  The Bank Letter of Credit Policy covers banks that negotiate irrevocable letters of credit issued by foreign issuing banks against their failure to reimburse payment to the beneficiaries (i.e., Malaysian Exporter)

3) Product Name:  SUPPLIER CREDIT FACILITY

Product Description:  SME Malaysian manufacturer and traders can take advantage of the Supplier Credit Facility to support their export trade financing requirement through trade financing, Pre-Shipment and Post Shipment Supplier Credit financing.  The financing covers an SME’s purchase of raw material, components and production overhead and finished goods during pre shipment period.  This short-term trade financing product is also available to finance exporters’ working capital requirement during post shipment period pending receipt of export proceeds. 

· Criteria for Selecting Top Three Products

Product 1: 
COMPREHENSIVE POLICY

Criteria: 

It provides coverage up to maximum 95% on non commercial risk. 
Product 2:  
BANK LETTER OF CREDIT POLICY

Criteria: 

It covers risk from issuing bank up to 95% of the face value of the LC.


Product 3: 
SUPPLIER CREDIT FACILITY

Criteria: 
The facility meet small business requirement for production as it provides financing up to 85% purchases against export order and 100% on export bill under LC.

MEXICO

ECA Name:  Mexican Bank of External Trade (BANCOMEXT)
ECA Description:  BANCOMEXT exists to encourage Mexican companies, namely small and medium-sized firms, to trade in global markets; it provides financing, training and technical assistance to drive foreign trade, promote regional growth, and create jobs, based on each individual client’s needs.  BANCOMEXT grants financing for short, medium and long terms projects for companies involved in Mexico’s foreign trade, including exporters and their vendors, importers, and companies that manufacture import substitutes.

Website: http://www.bancomext.com/Bancomext/secciones/english/visitors/exporters.html
ECA Name:  Nacional Financiera, S.N.C. (Nafinsa), A Development Banking Institution
ECA Description:  Nafinsa is a Development Banking Institution that operates in accordance with the rules of its own Organic Law, in accordance with the Law of Credit Institutions, and the rules issued by the National Banking Securities (NBSC).  The objectives of Nafinsa are to promote the overall development and modernization of the industrial sector with a regional approach; and stimulate the development of financial markets and act as financial agent of the Federal Government in the negotiation, contracting and management of credits from abroad.  Nafinsa carries out its operations in accordance with financing criteria applicable to development banks, channeling its funds mainly through commercial banks and non-banking financial intermediaries.  The principal sources of Nafinsa’s resources are loans from international development institutions such as the International Bank for Reconstruction and Development (IBRD) and the Inter-American Development Bank (IDB), lines of credit from foreign banks and the placement of securities in the international and domestic markets.

Website:  http://www.nafin.com/portalnf/content/otros/english.html
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  BANCOMEXT EXPORT LETTERS OF CREDIT

Product Description:  The payment instrument, Export Letters of Credit,  allows exporters, suppliers or beneficiaries to substitute their buyer’s credit with the loans provided by their importers, principals or buyer’s banks, backed by documents related to goods or service sales, which must comply with all  terms and conditions established in the Letter of Credit.  It is a credit that represents an option of viable financing and readily accessible for the small and medium company that can be used for work capital or to acquire fixed assets.

2) Product Name:  BANCOMEXT WORKING CAPITAL LOANS

Product Description:  Working Capital Loans are earmarked to help companies engaged in Mexican export manufacturing activities meet their financial needs.  This financial aid can be used for:  production, the purchase of domestic or imported raw materials, inventory compilation or maintenance, direct export sales, building and fitting industrial warehouses for sale or lease purposes. 

3) Product Name:  BANCOMEXT INVESTMENT PROJECTS  

Product Description:  Investment Project Loans finance above US$3 million to support investment projects that include implementing, equipping, expanding or modernizing manufacturing and storage facilities, including machinery and equipment acquisitions.

4) Product Name:  NAFINSA SME LOANS PROGRAM

Product Description:  This loans program provides loans that are an option of viable financing and are readily accessible for SMEs.  Such loans can be used towards working capital or to acquire fixed assets.

5) Product Name:  NAFINSA PROGRAM OF GUARANTEES
Product Description:  This program provides credit to companies by providing them a guarantee to financial intermediaries. 

6) Product Name:  NAFINSA MICRO-LOANS PROGRAM 

Product Description:  This financing program allows financial intermediaries to increase its geographic cover, products and services to the microenterprise segment of Mexico. 

· Criteria for Selecting Top Three Products

Product 1:
BANCOMEXT EXPORT LETTERS OF CREDIT

Criteria:
Provides a high level of assurance that payment will be received, while protecting the title to the seller’s goods.  The exporter must meet the terms and conditions of the letter of credit in order for the guarantee of payment.  The financial vehicle reduces the need for Mexican exporters to confirm their buyer’s credit since the banks assume that obligation.  Credit is provided to proprietors and managers of small and medium companies. 

Product 2:  
BANCOMEXT WORKING CAPITAL LOANS

Criteria:
Financing to cover up to 100 percent of your raw materials purchasing costs, production expenses, and other service requirements

Product 3:
BANCOMEXT INVESTMENT PROJECTS
Criteria:
Loans in U.S. dollars or Mexican pesos.  Up to a 15-year term based on the investment project’s estimated cash flows.  We finance up to 50 percent of the full amount of a new company project.  Bancomext finances up to 85 percent of the investment project amount, which must not exceed 30 percent of an operating company’s fixed asset growth rate.
Product 4:
NAFINSA SME LOANS PROGRAM

Criteria:

All loans for proprietors and managers of small and medium companies. 

Product 5:  
NAFINSA PROGRAM OF GUARANTEES

Criteria:
For micro, small, medium and great companies as well as physical people with enterprise activity of the commercial, industrial and services sectors.

Product 6:
NAFINSA MICRO-CREDIT PROGRAM

Criteria:
For eligible intermediaries: commercial bank, nonbanking financial intermediaries, micro financial and companies of first order.

New Zealand

ECA Name:  New Zealand Export Credit Office (NZECO)

ECA Description:  NZECO offers insurance products and financial guarantees that complement the private sector, and enable New Zealand exporters to manage risks and access trade finance in order to secure and perform export sales.    

Website:  www.nzeco.govt.nz

· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  SHORT-TERM TRADE CREDIT INSURANCE

Product Description:  Short-Term Trade Credit Insurance covers a New Zealand exporter for non-payment by a foreign buyer due to commercial or political risks, where payment terms are less than 360 days.  In order to be eligible, an exporter must confirm that the private sector insurance companies have declined or are unable to provide cover on the foreign buyer on reasonable terms.  This is a frequently used product for small businesses, particularly those that are new to exporting with a limited number of overseas buyers, or who do not meet the minimum insurable turnover requirements of private sector insurers.  In addition to risk mitigation, over 60% of the small businesses assigned NZECO’s policies to their bank in order to secure additional trade finance funding.  

2) Product Name:  GENERAL CONTRACT BOND GUARANTEE

Product Description:  This guarantee is provided to an exporter’s bank to enable the issuance of bid bonds, performance bonds, payment guarantees and/or retention bonds on behalf of exporters who are at bank lending limits.  Because of the ‘on-demand’ nature of these bonds, a bank typically seeks security for the full amount, which may adversely affect a smaller exporter’s available working capital.  The provision of this NZECO guarantee enables the bank to issue the bond and may free up access to an advance payment or banking facility to help the exporter finance the performance of the export.  Eligible exporters must show that they have the managerial, technical and financial capabilities to perform the bonded contract.  Over 80% of the exporters benefiting from our Contract Bond Guarantee are small businesses.

3) Product Name:  SHORT-TERM WORKING CAPITAL GUARANTEE

Product Description:  This product enables proven, SME exporters to access short-term loans or trade finance facilities of up to 12 months from participating commercial banks.  The use of the lending is to execute export contract(s), including paying for raw materials, labor, supplies, equipment and overhead necessary to produce the goods or services. The guarantee is provided to the exporter’s bank as security for the loan, with NZECO covering the risk of default by the exporter.

· Criteria for Selecting Top Three Products

Product 1:
SHORT-TERM TRADE CREDIT INSURANCE

Criteria:
At least 70% of the exporters who have benefited from the short-term trade credit insurance products are small businesses.

Product 2:  
GENERAL CONTRACT BOND GUARANTEE

Criteria:
Over 80% of the exporters benefiting from our Contract Bond Guarantee are small businesses.

Product 3:
SHORT-TERM WORKING CAPITAL GUARANTEE

Criteria:
Eligibility limited to exporting companies with annual turnover of less than NZD $50m.

Papua New Guinea
ECA NAME:  (Various Commercial Banks and Financial Institutions

ECA Description:  The commercial banks comprise the largest lending groups in the financial

market sector.  Other financial institutions derive more than half of their net income from foreign exchange transactions.  For instance, financial institutions extend credit to small and medium businesses to which commercial banks will not lend, although with corresponding interest rates that are substantially higher than those charged by the commercial banks.

Large export-oriented mining and oil extraction big businesses often procure debt financing from external sources since, among other reasons, the loans are too large for domestic institutions to take on without breaching prudential limits, and the currency needs of businesses are substantial.

While they offer various products like (credit facilities, overdrafts, loans) to small and medium businesses we highlight those listed below have impact on small and medium businesses.
· Top Three Financial Products for Small and Medium-sized Enterprise

1) Product Name:  SME RISK SHARING FACILITY (RSF)
Product Description:  The prime objective of the RSF concept is to address the rigidness of lending policies of Financial Institutions (Banks) and other financial schemes to expand lending to SMEs, specifically those that are national PNG companies, including land-owner companies and joint-ventures.

RSF is intended to provide Banks with 50% guaranteed credit protection over the possible high rate of loan defaults from SMEs.  Under the RSF, credit enhancement support is provided to eligible Participating Financial Intermediaries (PFIs) through a 50 percent loss guarantee on specified SME loan portfolios. Target loan/lease sizes will be K50,000 (US$122,000) to K2 million(US$ 4.8 million), with loan/lease terms of from 6 to 120 months.  It should be pointed out that through 50-50 risk sharing, participating banks will still be exposed to borrower defaults, which in turn should ensure a systematic screening process with appropriate lending mechanism agreed by IFC to be adopted by PFI’s before loan portfolios are established within SMEs account. 
2) Product Name:  FINANCING THROUGH CREDIT SCHEME
Product Description:  In an attempt to provide promising entrepreneurs and their enterprises with access to formal credit, government as well as non-government agencies (NGO’s) and private enterprises in most third world and developing countries have made use of credit schemes.  The perceived belief is that credit schemes can address several barriers to loan access by small and medium enterprises. Said barriers include: 

· The high transaction cost of small loans,
· Perceived high risk associated with lending to Small / Medium Enterprises (SME’s), and 

· Lack of tangible collateral demanded by mainstream financial institutions. 

In Papua New Guinea (PNG) the formal and informal sectors exist side by side. The formal sector is a small component of the economy and is predominantly urban. The formal sector supports 80% of the total population of PNG of 6.1million. That means 4,880,000 Papua New Guineans are one way or another involved in informal sector.  The rural areas are characterized by communal land tenure and very limited or no assets that are of value to the mainstream financial institutions.  Therefore, the best possible avenue for the rural majority to have access to credit and possibly improve their livelihood is through such credit schemes.
3) Product Name:  SMALL BUSINESS CREDIT GUARANTEE SCHEME

Product Description:  Access to finance has been identified, among other issues, as the biggest impediment to the development and growth of small business in Papua New Guinea, and creating such access was considered critical for the successful development and growth of small enterprises.  It has been also noted that formal financial institutions in Papua New Guinea, whether public or private, have been reluctant to give credit and finance facilities to small business operators due to the lack of required security/collateral that small entrepreneurs should cede to the financial institutions to secure credit and finance facilities.  Viable business initiatives have never been a sufficient reason for most commercial financial institutions to advance credit and finance facilities to small entrepreneurs.  The small business sector is therefore viewed as a risk sector in which formal financial institutions have not been ready to trend without sufficient security cover.  The Small Business Credit Guarantee Scheme (SBCGS) has been established by Small Business Development Corporation in 2005 to facilitate and assist the small entrepreneurs to have access to commercial loans from formal financial institutions.

Peru

ECA Name:  Corporación Financiera de Desarrollo (COFIDE)

ECA Description:  COFIDE exclusively has the functions of a development bank of second-tier in recent years, channeling resources administered only through the institutions supervised by the Superintendencia de Banca, Seguros y AFP.

Website: www.cofide.com.pe/sf4.html
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  Seguro de Crédito a las Exportaciones – SEPYMEX / Export Credit Insurance

Product Description:  Credit insurance is commissioned by the Ministry of Economic and Finance supported program with $ 50 million allocates in COFIDE, through which it provides coverage (50%) for pre-shipment credit for SMEs.  It had created to promote the growth of small and medium company as well as the export sector, by expeditious and effective mechanisms to facilitate their access to credit.  The program operates through a contract of insurance, called SEPYMEX Policy, which is signed between the companies in the financial system they so choose and the operator of the program (SECREX). An SME can access through the national financial companies that have signed SEPYMEX Policy.  An exporter who has no assets to pledge requests a pre-shipment credit to the bank (CLARIFICATION NEEDED).  The bank provides credit and used as collateral SEPYMEX policy, which guarantees 50% of the loan.  If the exporter fails to repay the loan, the bank recovers 50% of the value of financing through the SEPYMEX. 

2) Product Name:  FIMEX

Product Description:  This product offers people and companies in Peru trade financing for both pre- and post-export shipment and import.  FIMEX has resources of international institutions specialized in foreign trade with global coverage.  Beneficiaries are exporting and importing customers qualified intermediary financial institutions that have adequate administrative capacity, technical and financial, for the efficient conduct of the application submitted.

3) Product Name:  FIEX

Product Description:  This program has a total of US $100 million, which is about to expand to U.S. $ 200 million.  Financing lines for pre- and post-shipment have a rate of LIBOR + 1 to 2%-pre-shipment and post-180 days to 360 days shipping.  The program also provides funding to address structural needs of working capital within three years, with a rate of LIBOR + 1.75% and, in turn, finances the purchase of machinery and equipment 15 years later, using LIBOR + 1.5% for a period of three years and LIBOR + 2.25% for terms of eight to fifteen years. Its resources consist of funds from the IDB, the Japan Bank for International Corporation (JBIC) and Cofide. These resources are channeled through intermediary financial institutions (IFI's). Borrowers must show that export directly or indirectly at least 30% of revenue or demonstrate that the resources requested are used to finance exports.  This program funds up to 100% of the borrower
· Criteria for Selecting Top Three Products

Product 1:
SEPYMEX

Criteria:
Ensures pre-shipment loans whose term is no more than 180 days.  Coverage is for 50% of the loan amount.  It ensures that the company claims to have effect with the financial system up to a total of $ 1,000,000.  The cost of the premium is 0.35% flat quarterly or fraction thereof, plus VAT.

Product 2:  
FIMEX

Criteria:

Up to 180 days, renewable.  The Currency depends of each operation.

Product 3:
FIEX

Criteria:
Up to 3 million per beneficiary.  Up to 3 years including a grace period of 1 year.

The Philippines

ECA Name:  Philippine Export-Import Credit Agency (PhilEXIM)
ECA Description:  The PhilEXIM, also known as the Trade and Investment Development Corporation of the Philippines (TIDCORP), is a government financial institution part of the Department of Finance.  PhilEXIM’s creation is in response to the need to pursue the policy of the State to encourage and promote the expansion of Philippine exports and to establish a strong and credible export credit institution which shall be dedicated to the provision of export financing facilities and services to support the country’s sector.

Website: www
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· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  SME UNIFIED LENDING OPPORTUNITIES (SULONG) – SHORT-TERM / LONG-TERM LOANS

Product Description: 

      Short-Term Loan: 

	Loan Purpose
	Export Financing (Export Packing Credit)
	Revolving Credit Line (Temporary Working Capital)

	Target Industries
	At least 60% Filipino-owned whose assets are not more than P100 Million, excluding the value of the land, or subject to ownership rules as defined under existing Philippine laws for specific industries
	All industries except:  

1) trading of imported goods, liquors, cigarettes

2) extractive industries

	Eligible Enterprises
	At least 60% Filipino-owned whose assets are not more than P100 Million, excluding the value of the land, or subject to ownership rules as defined under existing Philippine laws for specific industries
	At least 60% Filipino-owned whose assets are not more than P100 Million, excluding the value of the land, or subject to ownership rules as defined under existing Philippine laws for specific industries

	Maximum Financing
	70% of the valueof LC/PO; maximum of P5.0Million
	70% of working capital requirement; maximum of P5.0Million

	Interest Rate
	SULONG Lending rate; repriced quarterly by the SULONG Finance Committee
	SULONG Lending rate; repriced quarterly by the SULONG Finance Committee

	Repayment Term
	Maximum of one year
	Maximum of one year

	Collateral
	Post-dated check
	Post-dated check

	
	Registered/Unregistered REM/CHM
	Registered/Unregistered REM/CHM

	
	Assignment of LC or CPO
	Assignment of life insurance

	
	Assignment of life insurance
	Guarantee cover (if franchise)

	
	Guarantee cover
	Assignment of lease rights (if franchise)

	Evaluation and Service Fees
	P2,000 for every P1.0Million plus front-end fee of 1/2 of 1% of approved loan
	P2,000 for every P1.0Million plus front-end fee of 1/2 of 1% of approved loan

	Financial Profile of the Borrower
	
	

	Debt to Equity Ratio
	At most 80:20 after the loan
	At most 80:20 after the loan

	
	
	At most 70:30 (if franchisee)

	Profitability
	Positive income for last year (if past year's income is negative, the average income of past 2 or 3 years should be positive)
	Positive income for last year (if past year's income is negative, the average income of past 2 or 3 years should be positive)

	Other Ratios
	Based on industry standards
	Based on industry standards


Long Term Loan:

	Loan Purpose
	1)  Purchase of equipment   )
2)  Building Construction     )  Term Loans
3)  Purchase of Lot             )
4)  Purchase of Inventories- Permanent Working Capital

	Target Industries
	All industries except:
a)  Trading of imported goods, of liquor and cigarettes; and
b)  Extractive industries

	Eligible Enterprises
	At least 60% Filipino-owned whose assets are not more than P100 Million, excluding the value of the land, or subject to ownership rules as defined under existing Philippine laws for specific industries

	Maximum Financing
	-80% of the incremental project cost
-maximum of P5.0 Million

	Interest Rate
	SULONG Lending rate repriced quarterly by the SULONG Finance Committee

	Repayment Term
	Maximum of five (5) years, inclusive of maximum one (1) year grace period on principal monthly amortization

	Collateral *
	Post-dated check

	
	Registered/Unregistered REM/CHM

	
	Assignment of life insurance

	
	Corporate Guarantee (if franchisee)

	
	Assignment of lease rights (if franchisee)

	Evaluation and Service Fee
	P2,000 for every P1.0Million plus front-end fee of 1/2 of 1% of approved loan and commitment fee of 0.125% of unavailed balance

	Financial Profile of the Borrower
	

	Debt to Equity Ratio
	-At most 80:20 after the loan
-At most 70:30 (if franchisee)

	Profitability
	Positive income for last year (if past year's income is negative, the average income of past 2 or 3 years should be positive)

	Other Ratios
	Based on industry standards


*  The program will not decline a loan only on the basis of inadequate collateral.  However, the borrower must be willing to mortgage any available business and personal collateral, including assets to be acquired from the loan to secure the borrowing.
2) Product Name:    WHOLESALE DIRECT LENDING PROGRAM 

Product Description:

	Program
	Short term loan and capability building assistance to SME Export Sector
	

	Purpose
	Working capital
	

	Also available for:
	• Check Rediscounting Facility to finance P.O.’s and LC’s of end borrower/member; 
• Acquisition of equipment & tools needed in operations; 
• Improvement of workplace, storage, or warehouse facility; 
• Advertisement & promotion design, packaging & other quality maintenance & upgrading costs; 
• Participation of members exporters in local & international trade shows.
	

	Mode of Credit Delivery
	Funds to accredited partner conduits for relending to its member exporters/clients.
	

	Eligibility Criteria
	Financial Institutions - BSP accredited financial institution
	

	
	Exporter Association 
1.Duly registered with SEC/CDA with at least two (2) years in operation
2. Debt to equity ratio of 5:1
3. Well-managed records, accounting & internal control systems, including:
a. Membership directory of at least 10 active members
b. Written Policies
c. Board Resolutions
4.With good leadership
5.Available to direct and indirect exporters
6. With at least 85% membership fee collection rate
	

	Program Features
	All Eligible Partner/Conduit 

Financial Institution

BSP accredited financial institution 

Exporter Association

Exporters Organizations - primary associations, federations, chambers, chapters and cooperatives
	

	Eligible End Borrowers
	1.Direct Exporters - any entity that earns foreign exchange revenues 
2.Indirect Exporters -supply chain of direct exporters
	

	Credit Limit
	Financial Institutions:
- Minimum - P 10 Million
- Maximum - P 50 Million
	

	
	Exporters Organization
- Minimum - P 10 Million
- Maximum - P 50 Million
	

	Collateral Requirements:
	REM, CHM and other acceptable collaterals; conduit may require other collaterals
	

	Financing Charges For One Year Revolving Credit Line
	Interest Rate
Handling Fee
Service Fee
Out-of-pocket Expenses
Repayment Terms
	Applicable Base Lending Rate and spread
P 10,000 payable upfront
P 5,000 for every availment
Actual


Principal – One time payment based on maximum one (1) year Promissory Note
Interest – discounted

	Soft Loan Facility for Capacity Building
	
	

	Eligible Purpose
	Building up of data bank and members’ profile, common service/business support facility improvements, marketing & networking, & upgrading of MIS, accounting & internal control systems
	

	Maximum Loan Amount
	5% of the approved credit line provided that the total amount shall not exceed the original amount of the line
	

	Interest Rate
	2% lower than Wholesale lending Rate
	

	Repayment Terms
	One time payment of principal
	

	Conditions
	At least 50% of the line has been availed
	


3) Product Name:  SHORT-TERM DIRECT LENDING PROGRAM

Product Description:

	Program
	Short-term loans to direct and indirect exporters, firms involved in priority projects of the National Government and import substitution industries.

	Purpose
	Working capital 

	Program Features
	

	Eligible Borrowers:
	Direct Exporters 
• With minimum export volume of US$100,000.00 within the last six months prior to application
• Profitable operations for the last 2 years

	
	Indirect Exporter 
• Indirectly exporting in the immediately preceding year; and 
• Profitable operations for the last 2 years

	Types of Credit Accommodation
	Transactional and/or Revolving Line

	Tenor
	180 days PN extendible provided that shipment date and/or expiry of LC/CPO is extended but not beyond 360 days.

	Loan Limit
	• 80% of the value of the L/C, CPO, CSC and/or export bills provided maximum amount will not exceed P20.0M.
• For indirect exporters, 80% of the value of the receivable from the exporter provided maximum amount will not exceed P20.0 M

	Financial Position
	• Maximum debt to equity ratio at 4:1 after financing
• Increasing trend in ROA and ROE

	Collateral
	REM/CHM and/or other acceptable collaterals

	Application Fee
	P 10,000.00 plus GRT payable upfront upon application, non-refundable

	Processing Fee
	1/4 of 1% of approved loan amount plus GRT which may be deducted from the loan proceeds

	Interest Rate
	Applicable Base Lending Rate plus Spread

	Out of Pocket Expenses
	For account of client as billed

	Taxes
	Applicable taxes for account of the borrower


· Criteria for Selecting Top Three Products

Product 1:
SME Unified Lending Opportunities For National Growth (SULONG)

Criteria:

Most availed product by SME exporters
Product 2:  
Wholesale Direct Lending Program 

Criteria:

2nd Most availed product by SME exporters

Product 3:
Short-Term Direct Lending Program

Criteria:

3rd Most availed product by SME Exporters

RUSSIA
ECA Name:  Russian Agency for Export Credit and Investment Insurance   

ECA Description:  Russian Agency for Export Credit and Investment Insurance was established this year in October.  It aims to developing financial instruments for export state support providing insurance for export credits against commercial and political risks and covering political risks related to Russian investments abroad.

The new agency will develop trade products for SMEs.

SINGAPORE

ECA Name:  

ECA Description:
Website:
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  LOAN INSURANCE SCHEME
Product Description:  Trade Facilities extended to cover inventory, receivables and pre-shipment financing.  Facility is assessed and approved by the Financial Institutions.  All facilities under the scheme are insured by private underwriters up to an indemnity cover of 75% of ascertained loss.

2) Product Name:  FACTORING FACILITY (COMMERCIAL)

Product Description:  Factoring Facilities are beneficial to export or domestic companies which sell on credit terms.  Companies with uncollected receivables can “sell” such receivables to the financial institutions for a discount hence getting an advance on the receivables.  Proceeds collected from the debtors are used to retire the loan outstanding.  Such facilities can be offered on a “with recourse” or “without recourse” basis to the borrower. 

3) Product Name:  INVOICE FINANCING (COMMERCIAL) 

Product Description:  Companies that procure inventories on cash basis can benefit from this product.  As the name suggests, such facilities are applied through the financial institutions and payments to suppliers are made directly by the financial institutions upon the presentation of original invoices.  The financial institutions will typically finance up to 70% of the invoice amount with the remaining amount borne by the borrower.  The amount financed by the financial institutions is normally converted to a trust receipt loan for the borrower to be repaid within a stipulated tenure. 

· Criteria for Selecting Top Three Products:

Product 1:
LOAN INSURANCE SCHEME
Criteria:
A minimum of 90% of the beneficiaries are local SMEs with not more than 100 million SGD in group turnover.

Product 2:  
FACTORING FACILITY (COMMERCIAL)

Criteria:
SMEs typically use this product to improve their asset conversion cycle. Almost all financial institutions lending to SMEs will provide this facility and it’s widely accepted by the SME community.

Product 3:
INVOICE FINANCING (COMMERCIAL)

Criteria:
SMEs typically use this product to pay their suppliers if the mode of payment is cash. The flexibility to convert the payment amount to a trust receipt improves their asset conversion cycle hence allowing the borrower to have surplus cash for other working capital requirements. This facility is widely utilized in the SME community.

Chinese Taipei

ECA Name:  The Export-Import Bank of Republic of China

ECA Description:  The Export-Import Bank of the Republic of China (EXIM) was established in 1979 with the aim of facilitating export and import trade of Chinese Taipei through offering Export Credit Insurance, Relending Facility and other various kinds of financing facilities.  Highlighted here are the three products that have the highest applicability to small business at EXIM.

Website:  http://www.eximbank.com.tw/.  This website will help you understand what EXIM can do for businesses to take advantage of the robust export trade of Chinese Taipei.

· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  SAFETY EXPORT CREDIT INSURANCE FOR SMEs

Product Description: This product covers the commercial and political risks of the short-term credit sales based on D/P, D/A, Usance ILC (irrevocable letter of credit) payment terms.  For political risks, the amount insured can be reached to 100% of the insurable amount, while for commercial risk 80% - 90% of the insurable amount.  Here, insurable amount means export bill amount, gross value of exported goods, or ILC amount. The premium will be charged by considering the payment items, the insurance period, the importers’ credit and the political and economic situations of the importing country.

2) Product Name:  RELENDING FACILITY

Product Description:  Relending Facility is a program to encourage foreign businessmen, including end-users and dealers, to purchase machinery and other manufactured goods of Chinese Taipei.  Basically, it is a bank-to-bank arrangement through which this bank extends credit lines to local and foreign financial institutions who in turn relend funds to their clients for the purchase of machinery and other manufactured goods of Chinese Taipei.  Currently, a floating interest rate is applied to all eligible transactions under the Relending Facility Agreement.  Any financial institutions interested in establishing a Relending Facility Agreement are welcome to send an application letter along with their annual reports for the past three years to EXIMBANK.  Regarding the percentage and amount of financing, for each transaction, the percentage of financing is up to 85% of the gross purchase price, and the amount of financing shall not exceed S$2,000,000.00.  Normally, the principal shall be repaid in equal semi-annual installments with the first one being repaid on the date falling 12 months after the date of EXIMBANK’s disbursement.  Where the tenor of any eligible import transaction is less than one year, the relending financial institution shall repay such loan in one lump sum on the maturity date. 

3) Product Name:  IMPORT GUARANTEE

Product Description:  Import Guarantee provides payment guarantee to foreign suppliers and assists local manufacturers in the purchase of facilities, equipment, spare parts, and raw materials from abroad.  Applicant Eligibility requires duly registered local manufacturers.  The guarantee conditions are as follows:

· Method of Guarantee:  Issuance of letter of guarantee or stand-by L/C.

· Guarantee Amount: To be determined on a case-by-case basis by EXIMBANK depending on the applicant’s transaction contract.

· Guarantee Fee Rate: Determined on a case-by-case basis depending on the guarantee amount, guarantee period, and customer credit.

· Currency: According to the currency stipulated in the transaction contract.

· Security: Collateral or guarantor approved by EXIMBANK.

· Criteria for Selecting Top Three Products

Product 1: 
SAFETY EXPORT CREDIT INSURANCE FOR SMEs

Criteria:
The product of Safety Export Credit Insurance for Small & Medium Enterprises is 100% for SMEs.

Product 2: 
RELENDING FACILITY

Criteria: 
Over 60% of the exporters benefitting from EXIM Relending Facility are SMEs.

Product 3: 
IMPORT GUARANTEE


Criteria: 

A minimum of 50% of beneficiaries are SMEs.

THAILAND 

ECA Name:  Export-Import Bank of Thailand (EXIM Thailand)
ECA Description:  EXIM Thailand is a state-owned financial institution under the Ministry of Finance's supervision. It was established by the Export-Import Bank of Thailand Act B.E. 2536 (1993) and the Export-Import Bank of Thailand Act (No. 2) B.E. 2542 (1999).  As a state-run specialized financial institution, the EXIM Thailand has a mandate to promote and support Thai exports, imports, and investments, both domestic and overseas in order to reinforce the entrepreneurs’ contribution to the overall development.  In this regard, the EXIM Thailand offers services such as export credit insurance; short-term and long-term credits, either in domestic or overseas markets, in baht or any foreign currency denominations; credit insurance; and other financial activities customary to commercial bank practices, except for accepting deposit from the general public.
Website:  http://www.exim.go.th

· Top Three Products for Small & Medium-sized Enterprises
1) Product Name:  WORKING CAPITAL
Product Description:  This is a short-term loan for working capital in order to meet pre-shipment and post-export financial needs.  The term of financing normally does not exceed 180 days. The loan is available to exporters possessing promissory note (P/N) together with purchase order or other trade documents to be used in getting each drawdown. Exporters can have their line of credit provided in baht, US dollar or yen.  (However, the yen-denominated facility is available to exporters possessing letter of credit (L/C), contract or purchase order (P/O) in yen only.)  The US dollar- and yen-denominated financing is aimed to lessen financial costs of exporters and to reduce foreign exchange risks since exporters can use US dollar or yen proceeds to pay back the credit.
2) Product Name:  MEDIUM- TO LONG-TERM LOAN
Product Description:  This is a medium- to long-term credit facility to support the expansion of exporters' production capacity, such as factory expansion, purchase of additional machinery, investment in other fixed assets or new domestic manufacturing plants. Businesses eligible for support are export-oriented manufacturing, those earning foreign currencies, or import substitution enterprises, either new or existing establishments.
3) Product Name:  SHORT-TERM EXPORT CREDIT INSURANCE
Product Description:  Export Credit Insurance protects exporters' foreign receivables against non-payment risks, both business risks and political risks.  The term of financing is 180 days (or less) starting for the date of shipment. In case of payment defaults caused by overseas buyers, EXIM Thailand will compensate for the loss according to conditions specified in the insurance policy or as high as 90% of the loss.  EXIM Thailand also checks creditability of the buyers and the buyers’ banks; helps the exporters to offer their overseas buyers appropriate and competitive terms of payment; and provides assistance in debt collection in case that problem takes place.  All of these are to promote exporters’ confidence to start or expand their export to both of the existing and export destinations.
· Criteria for Selecting Top Three Products:

Product 1:
WORKING CAPITAL
Criteria:
76% of the SMEs using EXIM Thailand’s services are granted the Working Capital revolving line of credit. At the end of August 2011, this type of credit’s outstanding loan was 10,303 million baht or approximately 333.5 million US dollars based on the exchange rate of November 1, 2011, at 1 US dollar = 30.889 Thai baht.

Product 2:  
MEDIUM- TO LONG-TERM LOAN
Criteria:
7% of the SMEs using EXIM Bank’s services are granted the Medium-to-Long-Term Loan.  At the end of August 2011, this type of credit’s outstanding loan was 2,106 million baht or approximately 68.17 million US dollars based on the exchange rate of November 1, 2011, at 1 US dollar = 30.889 Thai baht.
Product 3:
SHORT-TERM EXPORT CREDIT INSURANCE
Criteria:
72% of the exporters using EXIM Bank’s Short-Term Export Credit Insurance are the SMEs. For the period of January – August 2011, export value under the insurance was 10,159 million baht or approximately 340.54 million US dollars based on the exchange rate of November 1, 2011, at 1 US dollar = 30.889 Thai baht.

 
United States of America 

ECA Name:  The Export-Import Bank (Ex-Im) of the United States 

ECA Description:  Ex-Im offers a wide range of trade finance-related products. While all of our products serve small businesses to some extent, we highlight here the three products that have the highest applicability to small business and are managed by the Small Business Group at Ex-Im. 

Website:  http://www.exim.gov/smallbusiness/ (includes information on Ex-Im’s small business products, additional to the ones below) 

· Top Three Products for Small & Medium-sized Enterprises 

1) Product Name:  WORKING CAPITAL GUARANTEE

Product Description:  This financing enables U.S. exporters to obtain loans from commercial banks that facilitate the export of goods or services. The working capital loans are made by commercial lenders and backed by Ex-Im’s guarantee. The Ex-Im guarantee greatly increases small businesses’ access to financing because the commercial lenders would often not be willing to provide financing to small businesses without it. Eligible exporters must have a positive net worth and at least a one-year operating history. Exporters may use the working capital loan to pay for raw materials, equipment, supplies, labor, and overhead necessary to produce goods and/or provide services for export, cover standby letters of credit serving as bid bonds, performance bonds, or payment guarantees, or finance foreign receivables. Typically, loan terms are for one year but can be up to three years. These guaranteed working capital loans are secured by export-related accounts receivable and inventory (including work-in-progress) tied to an export order. Over 70% of the exporters benefitting from our Working Capital Guarantee are small businesses. 

2) Product Name:  SHORT-TERM EXPORT CREDIT INSURANCE
Product Description: Export credit insurance covers U.S. exporters for non-payment by their foreign buyers due to commercial or political risks. This is our most popular product for small businesses, who often do not meet the minimum size requirements of private sector insurance companies. In addition to risk mitigation, export credit insurance allows U.S. small businesses to extend competitive payment terms to their foreign customers and to secure financing with their lender who can receive the claims payments. We have two insurance policies which are specially designed-for and available only to small businesses:

Small Business Multi-Buyer Policy: This insurance policy covers the non-payment risk on all of a small business’ foreign accounts receivable with no deductible, a fixed premium rate schedule, and an attractive financing feature that allows the exporter’s lender to advance on the insured receivables with limited risk. In addition, it allows the small business exporter to set credit limits - the maximum outstanding credit line allowed per foreign buyer at any one time - up to a pre-set limit without prior approval from Ex-Im, as long as certain criteria are fulfilled. 

Express Insurance Policy: This insurance policy was introduced in April 2011 and helps small businesses expand into new foreign markets, add new buyers, and transfer all foreign buyer credit decision making to Ex-Im at an economical cost. It is a "named buyer" policy that simplifies small business access to export credit risk insurance on their foreign accounts receivable. A streamlined online application provides a policy quote and credit decisions up to $300,000 on foreign buyers within five workdays (buyer credit requests exceeding $300,000 will require additional processing time). 

3) Product Name: Supply Chain Finance Guarantee Program 

Product Description: Ex-Im's supply-chain guarantee strengthens the supply chain by helping U.S. small business suppliers increase their sales to U.S. exporters. It increases liquidity for the suppliers by allowing them to receive prompt payment on these receivables. In addition, it lowers their cost of funds because they are able to borrow based on the credit strength of their (typically well-rated) exporter customers. 

· Criteria for Selecting Top Three Products
Product 1:
WORKING CAPITAL GUARANTEE 
Criteria: 
Over 70% of the exporters benefitting from our Working Capital Guarantee are small businesses. 

Product 2:
SHORT-TERM EXPORT CREDIT INSURANCE
Criteria: 
The two Short-term Export Credit Insurance products are both 100% for small businesses. 

Product 3: 
SUPPLY CHAIN FINANCE GUARANTEE PROGRAM 
Criteria: 
A minimum of 50% of beneficiaries are small businesses,

Vietnam

ECA Name:  Joint Stock Commercial Bank for Foreign Trade of Vietnam (Vietcombank)

ECA Description: Vietcombank is a first class commercial bank in Vietnam with the vision:   “The leading bank for a prosperous Vietnam”.  It belongs to the big four group in the local financial community. In the Vietnam market, the bank has been known as: the oldest commercial bank for external affairs; the first bank having centralized capital management structure; the largest and best bank in international payment; and the bank with largest market share in the interbank forex market.
Website: www.vietcombank.com.vn
· Top Three Products for Small & Medium-sized Enterprises

1) Product Name:  WORKING CAPITAL LENDING

Product Description:  Vietcombank finances working capital for SMEs under various type of credits (i) One-time lending, (ii) Lending on credit line, (iii) Lending on overdraft limit, (iv) Lending on standby credit line, etc. 

2) Product Name:  INVESTMENT PROJECT LENDING
Product Description:  Vietcombank finances SMEs to invest in projects through long-term loans. 
3) Product Name:  TRADE FINANCE
Product Description:  Vietcombank provides exporters with a wide range of trade finance products which go with any popular methods of payments, including Preshipment & Post-shipment Financing, and Sophisticated Trade Finance Solutions.
� Some economies have shared more or less than three financial products.
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